
Information for the Prospective Seller



About Danny Giometti

● Licensed CA Real Estate Broker Since 2012

● Licensed Mortgage Broker Since 2020 

● Member of the National Association of REALTORS®

● Masters in Urban & Regional Planning from University of California Irvine.

● Sole owner and broker of Giometti Realty Inc. - No Agency

● Co-listing agent provides additional prep, marketing, transaction support and real estate advice. 

● Additional team members: Transaction Coordinator, Escrow, Title, Loan Processor

● Resident of South Orange County since 1990.



Credentials



The Selling Formula 
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Pre-Inspection and Initial Walk-Through
● It is important to pre-inspect 

your home to uncover repairs 
before the buyer does in order 
to avoid the buyer attempting to 
renegotiate the price lower or 
demand expensive repairs.

● Pre-inspecting your home 
eliminates surprises and buyer 
renegotiation after contract.

● Pre-inspections help your home 
sell for more money.



Responsible Pricing based on Market Comps

● Correct pricing is key for best 
marketing and fast sale of home. Start 
with a large amount of comparables and 
narrow down to a small pool of similar 
properties.

● Determine pricing based on sellers 
bottom line, time-frame and time of 
year.

● List high, at market, or below market 
depending on situation.

● The market will always determine the 
value of the home. 

● Pricing, staging photography and ease 
of access are key elements of a fast and 
well priced sale.



Real Estate Listing Contract
● Discuss all listing options and 

scenarios with owner.

● Work with owner on prep and sale 
costs, commissions to determine what 
works best for sale and situation. Any 
saved broker costs go to seller.

● Review and sign exclusive right to sell 
contract.

● Owner may back out of contract at any 
time for any reason. No obligation or 
pressure.

● Contract only becomes binding once 
escrow is opened.

● Also save costs associated with escrow 
(no seller fees), title.



Prep-Work

● Pre-inspection and walk thru 
will help me determine what 
improvements would be helpful 
to ensure a fast sale at or above 
market price, while working 
within the sellers budget to 
maximize bottom line. 

● Typically a fresh coat of paint to 
interior or exterior, house wash, 
and a deep cleaning are helpful 
in maximizing value.

● Consider cleaning up any 
overgrown vegetation in front 
yard to improve curb appeal.



Staging

• Staged and professionally photographed homes 
sell 1/3 quicker than traditional alternatives and 
for 7-10% more.

• Staging helps the buyers see themselves living in 
your home.

• Depersonalizing, decluttering, and reorienting 
spaces shows your home’s maximum potential.



Professional Real Estate Photography



Marketing

● Full MLS Syndication to all Real Estate Websites

● Agent pays for professional photos, helps prep home and 
marketing.

● At owners request, post sign may be ordered for property. 

● If requested, agent may oversee property and sale for 
owner if owner cannot be present.

● Agent continues to review and edit listing and marketing 
materials based on days on market.

● Direct contact to Agent via phone, email, or text.



Listing Syndication to Multiple Real Estate Websites



Buyer Tours and Open Houses

● Extensive online marketing brings 

more buyers to open houses.

● Open houses can be held as often 

or as little as needed.

● Secure entry through Supra Box 

allows for licensed realtors ONLY 

to view property. Must contact 

listing broker before entering.

● Vacant, staged homes are best for 

showing.



Market time, negotiating and closing

● List as close to market value as possible for quick sale 
and most favorable marketing conditions. Less days 
on market is better!

● List below market, receive multiple offers to create 
non-distressed auction.

● List over market and make price adjustments as 
needed based on interest. Longer time on market is 
never better.

● I will do everything in my power to negotiate for the 
most favorable terms and conditions possible.

● All documents and signatures can be executed 
electronically.

● I will ensure a successful closing every time.

● Closing gift, help with move etc.



Contingency on purchase of replacement property…

● Options:

○ Close sale of current property first with a rent back period (this would afford you the opportunity to make a non 

contingent offer.

○ Get current home into escrow and keep escrow open until loan is ready to fund on replacement property.

○ Close sale of current property and move into a short term rental.

● Using Giometti Realty to sell your current home and purchase replacement property will allow us the opportunity to fast track 

the process, potentially using the same escrow. It will also eliminate an agent/ broker from the transaction so that there will be 

less negotiation between the listing and purchase.



Testimonials



Recent Sales…



I’m Here to Help!

● Phone (949) 422-5750

● Email danny@giomettirealty.com


